St. Paul Team

m. CUSHMAN &
((ilIMN WAKEFIELD

Eric King
Senior Director
+1 651734 2385

eric.king@cushwake.com

Tom Stella
Senior Director
+1 651734 2383

tom.stella@cushwake.com

TENANT REPRESENTATION

Director
+1 952 465 3317
ann.stahley@cushwake.com

Our team members are market experts. We know where and when lease and sale transactions are taking

Our Knowledge is Your Advantage

place, and how to best leverage our knowledge for our clients. We have complete support and research
resources to find accurate market data locally to globally.

JU @ COMPASS Report
¢ Twin Cities’ leading commercial real

estate market intelligence report

¢ Published bi-annually by Cushman
& Wakefield, the Twin Cities’ #1 CRE
Brokerage and Property Management
Firm

* compass.cushwakemsp.com

Visit Our Team Website at:
COMMERCIALREMN.com

About The Company

CUSHMAN & WAKEFIELD 45,000 8
IDEAS INTO

ACTION v\ J—

OFFICES IN MORE THAN

Cushman & Wakefield is a leading $6 - 4.3
global real estate services firm that *11: .% 11
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people work, shop, and live.
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CUSHMAN &
WAKEFIELD

GIVE YOUR BUSINESS THE ADVANTAGE OF OUR EXPERIENCE AND RESOURCES

our Team Notable Transactions

We are experts in commercial real estate and have world class

resources to provide to your business. Our local team has over

65 years of combined commercial real estate experience assisting
businesses just like yours with their real estate decisions every

day. Let us show you where we can create value - and usually at no

out-of-pocket cost to your business. Our team specializes in lease
renewals and relocations. We can assist you in determining where you
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K are succeeding and where more advantages are available to your %JSIn?SS HealthEast Spyder Trap Wold Architects Travelers
= Wh.ether your needs are local or across the globe, Cushman & Wakefield is 260,000 SF 14,000 SF 22,000 SF 14,000 SF
LR your insourced real estate team. 20 new clinic locations Expansion and Relocation Expansion and Relocation New lease

Strategy Development

Local and national representation

Location is everything - or is it? How does the design of your office impact Securian
employee efficiency? Local: 130,000 SF sale and two 25,000 SF leases
Are lease rates your most important criteria? National: Average of 15 lease renewals or new offices

Do you anticipate business growth?

Helping You Succeed

Do you need to renew or relocate?

Is a visible location important?

Adding Value

annually and consultant services for client-owned

assets.

Key Clients
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We have strong relationships with the brokerage community, the ¢ Most competitive lease rates
: ; qdi ; At * Maximum concessions from the landlord (free rent, tenant Mental S D

business community, building owners and industry organizations. enta . E
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Safeguarding Your Interests and Investment OSt et’f' © ejse frms (renewal options, expansion/ =
contraction options L

We will negotiate terms and conditions that are in your best . - ) . I p . O i:

» ldeal location(s) (amenities, fitness, transportation, visibillity, é”é . LN

interests, not the landlord’s. Our sole commitment is to your L EC®MB 7 HealthPartners TRAVELERSJ architects HARMON
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business.

Our Process

Define Needs

* Leasing or purchasing

Select Property

Solicit Proposals

ﬁ
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Analyze Proposals

Negotiate Terms

Construct Space Implement Move

* Corporate image We leverage our relationships For each of your identified * Create potential layouts e Prepare a request for ¢ Evaluate each proposal We know the market Our close attention to detail Through our relationships

+ Space layout and market coverage to provide options, we analyze: unique to each selected proposal (RFP) and send it against your needs and goals opportu.nities, availgble will ensure all your required with space designers, move

« Amenities you alternatives, including: « Ownership structure building to the landlords * Provide a complete financial concessions and unique _ improvements are included coordinators and moving

. Tenant im + Lease options - Building image « Draw up a complimentary « Articulate net rental review and detailed analysis of terms being offered.m today’s in your constru_ctlo_n plan companies, we ensure
provements . Sublease options space plan rate, lease term, square each property’s ability to meet market and aggressively to protect against inflated a seamless, successful

* Signage opportunities )
« Renewal options ¢ Purchase options
e Drive times

* |T/Telecom needs

* New construction

COMMERCIALREMN.COM

* Amenities
* Growth accommodation

¢ Meet with an architect to
design a space to meet

* Timing of space delivery yours needs

footage needed, tenant
improvement allowance,
parking needs, signage,

negotiate the best possible
terms on your behalf.

pricing, unbudgeted costs
and cost overruns.

transition to your new
space.

your requirements

operating expenses, taxes

and expansion needs

COMMERCIALREMN.COM



